Pre-approach Worksheet

Use this ool to get a better understanding or your prospect before you
meet.

Important information

* Prospect

« Company

* Industry

*  Competition

e Additional information

What | will need to achieve:

* Call objectives

* Prospect’s issues/needs (industry specific)

e Common ground or Success Stories

e First will | falk about first?

*  What will my next step be at the end of the meeting?



